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LEGAL/DISCLAIMER 

The author and publisher of this eBook and the accompanying materials have used 

their best efforts in preparing this eBook. The author and publisher make no 

representation or warranties with respect to the accuracy, applicability, fitness, 

or completeness of the contents of this eBook. The information contained in this 

eBook is strictly for educational purposes. Therefore, if you wish to apply ideas 

contained in this eBook, you are taking full responsibility for your actions. 

EVERY EFFORT HAS BEEN MADE TO ACCURATELY REPRESENT THIS PRODUCT AND IT'S 

POTENTIAL. EVEN THOUGH THIS INDUSTRY IS ONE OF THE FEW WHERE ONE CAN WRITE THEIR 

OWN CHECK IN TERMS OF EARNINGS, THERE IS NO GUARANTEE THAT YOU WILL EARN ANY MONEY 

USING THE TECHNIQUES AND IDEAS IN THESE MATERIALS. EXAMPLES IN THESE MATERIALS ARE 

NOT TO BE INTERPRETED AS A PROMISE OR GUARANTEE OF EARNINGS. EARNING POTENTIAL IS 

ENTIRELY DEPENDENT ON THE PERSON USING OUR PRODUCT, IDEAS AND TECHNIQUES. WE DO 

NOT PURPORT THIS AS A “GET RICH SCHEME.” 

ANY CLAIMS MADE OF ACTUAL EARNINGS OR EXAMPLES OF ACTUAL RESULTS CAN BE VERIFIED 

UPON REQUEST. YOUR LEVEL OF SUCCESS IN ATTAINING THE RESULTS CLAIMED IN OUR 

MATERIALS DEPENDS ON THE TIME YOU DEVOTE TO THE PROGRAM, IDEAS AND TECHNIQUES 

MENTIONED, YOUR FINANCES, KNOWLEDGE AND VARIOUS SKILLS. SINCE THESE FACTORS DIFFER 

ACCORDING TO INDIVIDUALS, WE CANNOT GUARANTEE YOUR SUCCESS OR INCOME LEVEL. NOR 

ARE WE RESPONSIBLE FOR ANY OF YOUR ACTIONS. 

MATERIALS IN OUR PRODUCT AND OUR WEBSITE MAY CONTAIN INFORMATION THAT 

INCLUDES OR IS BASED UPON FORWARD-LOOKING STATEMENTS WITHIN THE MEANING OF THE 

SECURITIES LITIGATION REFORM ACT OF 1995. FORWARD-LOOKING STATEMENTS GIVE OUR 

EXPECTATIONS OR FORECASTS OF FUTURE EVENTS. YOU CAN IDENTIFY THESE STATEMENTS BY 

THE FACT THAT THEY DO NOT RELATE STRICTLY TO HISTORICAL OR CURRENT FACTS. THEY USE 

WORDS SUCH AS “ANTICIPATE,” “ESTIMATE,” “EXPECT,” “PROJECT,” “INTEND,” “PLAN,” 

“BELIEVE,” AND OTHER WORDS AND TERMS OF SIMILAR MEANING IN CONNECTION WITH A 

DESCRIPTION OF POTENTIAL EARNINGS OR FINANCIAL PERFORMANCE. ANY AND ALL FORWARD 

LOOKING STATEMENTS HERE OR ON ANY OF OUR SALES MATERIAL ARE INTENDED TO EXPRESS 

OUR OPINION OF EARNINGS POTENTIAL. MANY FACTORS WILL BE IMPORTANT IN DETERMINING 

YOUR ACTUAL RESULTS AND NO GUARANTEES ARE MADE THAT YOU WILL ACHIEVE RESULTS 

SIMILAR TO OURS OR ANYBODY ELSES, IN FACT NO GUARANTEES ARE MADE THAT YOU WILL 

ACHIEVE ANY RESULTS FROM OUR IDEAS AND TECHNIQUES IN OUR MATERIAL. 

The author and publisher disclaim any warranties (express or implied), 

merchantability, or fitness for any particular purpose. The author and publisher 

shall in no event be held liable to any party for any direct, indirect, punitive, 

special, incidental or other consequential damages arising directly or indirectly 

from any use of this material, which is provided “as is”, and without warranties. 

As always, the advice of a competent legal, tax, accounting or other professional 

should be sought. The author and publisher do not warrant the performance, 

effectiveness or applicability of any sites listed or linked to in this eBook. 

All links are for information purposes only and are not warranted for content, 

accuracy or any other implied or explicit purpose. 
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Introduction 

If you have been involved in internet marketing or online business for more than five 

minutes, then I imagine that what I’m just about to tell you will be something that you 

have read or heard quite a few times before.   

In fact, I would not mind betting that you have heard it quite a lot more than only a few 

times! 

If, however, you are relatively new to the business, then this may be the first time you 

have ever heard this phrase.  Do not, however, feel left out.  Be assured that you will 

hear it dozens (if not hundreds) of times again in the future! 

I know all of this, because ‘the money is in the list’ is possibly the most oft repeated 

mantra in online business circles. 

And, perhaps more importantly, the reason that it is repeated so regularly is that it is, to 

a large extent, true.  Although most experienced marketers would probably qualify the 

term by saying that your mailing list needs to be one made up of people who are 

responsive, nevertheless, at its core, the money really is in the list. 

That is why the vast majority of people who are making their money online spend such 

a significant amount of the time and concentrate so much of their efforts on building a 

mailing list, or, more commonly, several mailing lists. 

Not everyone does so, as there are some very successful marketers who do not worry 

about creating a mailing list.  However, such people are very much in the minority, and 

the only reason that it works for them is because of the type of market or the niche that 

they are working in. 

And, even marketers who have done well over the years without a mailing list often 

need to change or adapt their approach if or when they decide to move into different 

types of marketplaces, and then, they too have to start focusing on mailing list creation. 



For the purposes of this book, I am going to work on the assumption that you do not 

have a mailing list of responsive subscribers as yet.  There is a very specific reason for 

adopting this particular approach. 

Building a mailing list in the correct manner is a process, and like any other process, 

every step should follow the last one, and precedes the next. 

For that reason, the idea is to demonstrate the most effective and proficient way of 

building a mailing list so that everything will run as smoothly as possible in the future.  If 

you get your system in place correctly from the very beginning, then you will naturally 

avoid a great many potential problems and inconvenience further down the line. 

It is also extremely important that you start off your list building efforts using the right 

tools and resources for the job.  Using the right tools makes the whole list building 

process relatively simple, whilst using those that are not quite so suitable can store up 

problems for the future, problems that may not become apparent until it is too late.   

You will see a couple of examples of exactly what I mean by this as we go through this 

book. 

As suggested, if at this moment you have the names of precisely zero subscribers on 

your mailing list, it is not a major problem.  In fact, in some ways, it may even be an 

advantage, as it means you have no preconceived ideas or notions that might otherwise 

cloud your judgment. 

From this point on, you’re going to learn the correct way of list building so that you can 

realistically add 1000 new subscribers to your mailing list during the course of the next 

30 days.   

In order to do so, the first thing that you must do is decide what market you are going t 

build your list in, whilst putting in place is the ‘central control unit’ of your e-mail list 

building efforts. 

You need to ascertain what market your list is going to focus on, and organize a suitable 

autoresponder account (and perhaps the majority are not suitable, as you will discover). 



 Step 1 - what’s your niche?    

The first thing that you need to know before you start building a mailing list is to have a 

topic or subject matter in mind.  In other words, before doing anything else, you must 

know what market you want to list build in, because you cannot just ‘build a list’ without 

knowing this first. 

This can be made abundantly clear from a very simple example. 

The basic concept of your mailing list is that you will be able to send product 

information, suggestions and recommendations to your list members in the future.  As 

long as the information that you send them matches their interests and requirements, 

then people will buy the products that you recommend, and hence, you will earn money. 

If, for instance, you build a list of people who are interested in training German 

Shepherd dogs, then as long as you continue to send information related to German 

Shepherds (or, at least, dogs), you will make sales.  If, on the other hand, you start to 

send them information about Formula One Grand Prix racing or Yoga, then the chances 

of making sales are significantly reduced.  In fact, the chances of making sales are 

probably reduced to zero! 

From this, it is evident that you cannot just build a mailing list without a central topic or 

subject matter.   

The first thing to do is therefore to find that central topic or subject matter around which 

you are going to build your list. 

When choosing this topic, it is important to realize that the main reason for building is to 

support your business on a long-term basis.  You should, therefore, avoid topics or 

subjects that are fashionable or ‘faddy’, here today and gone tomorrow type of things. 

For example, if you were to look at the ‘Popular’ page of the world’s most widely used 

auction site, eBay, what you’re shown are the most popular products on the site lately: 

http://popular.ebay.com/


 

Whilst this can be extremely useful for giving you some broad, general ideas, you would 

not necessarily want to build a list around any single topic shown, because it is quite 

likely that this list will be very different in a few months or a years’ time.   

Having said that, two out of three top results shown here are related to PC games, and 

that general subject is unlikely to go out of fashion or become unpopular in the next few 

years. 

Basing a business on supplying information about PC games and developments in that 

particular industry would, therefore, be something that you could realistically get 

involved in as a longer term project. 

At the same time, in order to build a mailing list, you need to have a way of collecting 

people’s names and e-mail addresses.  In order to do that, you must have web space of 

your own from which those details can be collected.  And, unless people visit that web 

space, then there will be no-one from whom you can collect these details. 



In other words, there is no point in having your own web space if people do not visit it.  

Part of your list of building strategy must therefore focus on driving visitors to your web 

pages from where you can collect their information. 

To do this, your strategy is going to be relatively simple. 

Imagine that you are going to publish a webpage that focuses on PC games and all 

related matters.  It would therefore logically follow that the people that you want to visit 

this site will be those who are interested in PC games. 

At the same time, people who come online to search for information about PC games 

and games systems would probably start by running a search using one of the major 

search engines like Google or Yahoo.  When they do so, they will shown a page of 

results which looks like this: 

 

If your PC games related sites or webpage was featured here, then that would inevitably 

drive a large number of visitors to that page. 

Unfortunately, getting your site featured on this top 10 results page for such a generic 

search term as ‘PC games’ would be almost impossible because the competition is far 

too keen: 

 



There are 47.5 million websites that Google can find which feature the term ‘PC games’.  

If, therefore, you wanted to feature on this top 10 results page by using this term, it is 

going to cost you a great deal of time and effort.  Even then, there is no guarantee that 

you will be successful. 

Whilst your webpage may, therefore, cover a wide range of PC game related matters, 

you have to find more focused terms or phrases with which you can send people to your 

web space.  In order to do so, open up the free keyword research tool that you will find 

on the Word Tracker site. 

Type in the primary keyword search term (PC games) and the site will show you the top 

100 related search terms, together with an approximation of the number of times that 

people use that specific search term on a daily basis: 

 

From this, you see that there are just short of 19,000 searches every day for PC games 

related terms or phrases, and that the top such phrase is ‘free PC download games’, 

http://freewordtool.com/


which is searched for over 124,000 times a month.  What you now need to establish is 

the number of competing sites that feature in the Google results for the specific search 

terms shown by the Word Tracker ‘top 100’ chart: 

 

As a general rule, any specific search term that shows less than 30,000 competing sites 

is one that gives you a reasonable chance of getting onto the first or second page of the 

Google search results.  Anything that shows less than 10,000 results is, however, one 

that you can realistically expect to feature in the top ten for in a matter of weeks: 

 

‘Downloadable free PC games’ is searched for nearly 21,000 times a month.  However, 

the competition in terms of other sites that are focusing their promotional efforts on 

using that specific phrase is relatively limited: 

 

In summary, your strategy is to build a site focused on PC games related matters.  From 

this site, your primary objective is to collect visitor names and e-mail addresses to 

enable you to send them PC related product recommendations in the future. 

To get people to visit the site, you need to check each phrase from the Word Tracker 

chart to find those that people are searching for, but where there is limited competition.  

You will then use these phrases in your promotional materials as a way of driving 

people to your site. 

 

 

 



Step 2 – choosing the right autoresponder   

The first thing to appreciate and understand about autoresponders is that there are an 

awful lot of choices available and that, if you get the choice wrong at the beginning, then 

you could very well live to regret it. 

Firstly, you have to decide whether it makes sense to buy autoresponder software that 

you either install on your own web hosting account or run from your desktop.  

Alternatively, you have the option of using an online autoresponder service. 

Then, once you have decided whether you want to own your own software or use an 

online service, you must decide whether you are willing to pay for the autoresponder or 

whether you want to use a free software program or online account. 

For most experienced internet marketers, despite the fact that there are so many 

autoresponder choices apparently available, in reality, the choice is remarkably simple.  

Before focusing on the software that is probably the most widely used within the internet 

marketing and online business community, however, let us quickly look at why the other 

options are generally not so popular. 

You would probably imagine that owning your own software would be the ideal solution 

for setting up an autoresponder.  After all, doing so would mean that there were no 

continuing subscription fees, which over time would logically appear likely to be able to 

save you money. 

To an extent, there is some truth in these notions. 

Unfortunately, however, buying and using your own software can have significant 

disadvantages as well. 

For instance, if you want to buy and use a desktop autoresponder system, then 

whenever you want to send an outgoing e-mail to your mailing list members, it is going 

to eat up a large amount of processing speed and memory to do so.  In effect, unless 

you have a latest model PC, you are not going to be to do a great deal else with your 

machine whilst you’re sending an outgoing mail shot. 



You also need a very high speed internet connection (cable or high-speed DSL 

broadband) to ensure that it works properly.  If you do not have such a connection, or if 

getting one is going to cost you a considerable amount of money, then that has to be 

factored in to the picture when you are calculating exactly how much using such a 

software program is going to cost you. 

Alternatively, you can purchase a software program that you install on your own web 

hosting account, which will then handle all your outgoing e-mails from your web hosts 

server (computer), rather than from your own. 

Doing things this way would mean that you’re not eating up your own resources, but 

installing and perhaps even using the software is likely to be considerably more 

complex and difficult. 

And, one final thing to be aware of is that some ISP have limits on how many outgoing 

mails you can send a day, as they seem to believe that anyone sending too may mails 

is automatically a spammer! 

These are, however, all problems which you can probably get over or at least work 

around if the autoresponder system that you have purchased does its job with maximum 

efficiency.  That is, however, not especially likely, for reasons that we will look at a little 

later. 

However, there are two reasons why it is NOT recommended for most marketers 

(especially newbies) to even attempt to host their own email lists: 

1) SPAM complaints! 

2) Deliverability issues. 

Therefore, you really should sign up with a reliable autoresponder (list hosting) 

company. 

When considering whether to use an online autoresponder system, then there are both 

free and paid options available.   



Unfortunately, the vast majority of the free autoresponder systems are going to be 

unattractive for any serious marketer, because all of your outgoing e-mails will feature 

advertising placed there by the autoresponder company.  In effect, every one of your 

outgoing e-mails will be advertising the products or services of another company, rather 

than your own, and that clearly makes no sense in a business situation. 

There are additional downsides to using free autoresponders, the main one of which is 

the fact that you can only build one mailing list. 

In the early days of running your online business, this is not likely to be a significant 

problem, but somewhere down the line, it will undoubtedly become a headache for you. 

In order to understand why, imagine this scenario.   

You start off your online marketing career by promoting a product that is a big seller in 

the weight loss market.  You follow the advice of a book like this, and build a mailing list 

whilst promoting and selling your products.  By definition, therefore, everyone who has 

voluntarily added their name to your mailing list is specifically interested in weight-loss 

related product and services. 

A few months down the line, you discover another fantastic product, but this one is 

primarily targeted at golfers.  Again, you want to build a mailing list of people who are 

keen to receive golf related information, but the autoresponder account you are using 

only allows you to build one mailing list.  Obviously, you cannot add golfers to a mailing 

list that is populated by people who are interested in weight loss related products, so 

you now have a problem. 

You therefore decide that you can now afford to pay a monthly subscription to an 

autoresponder service, and try to transfer all of your existing mailing list members 

across to that company for the sake of convenience.  Of course, that would be the 

completely logical thing to do, except for one crucial factor. 

Most top-level, professional online autoresponder systems insist that you ask anyone 

who wants to join your mailing list to go through a process known as ‘double opt-in’.   



All that this means is that when someone first tries to join your mailing list, the 

autoresponder company will send them mail asking them to confirm their request.  This 

is done to protect you against spam complaints from people who (for example) simply 

forgot that they applied to join the list. 

When you try to transfer an existing list of e-mail subscribers across to one of these 

companies, the members that are being transferred will also be expected go through the 

same double opt in process,. This is done because the new autoresponder company 

has no idea whether you double opted in your mailing list members in the first place, 

and they are, therefore, protecting themselves against being seen to support people 

who (may be) spammers.   

When they ask these transferees to double opt in to confirm that they want to be a 

member of this new list, guess what happens?   

You are likely to lose around 50% of your mailing list in one fell swoop, because many 

of your members cannot be bothered clicking the link in the confirmation e-mail that they 

receive.  After all, they have already confirmed their desire to subscribe once before, so 

why should they have to do so again? 

Using a free autoresponder account can, therefore, be a very cost-effective solution on 

paper, but that does represent a strictly short-term viewpoint.  In the long run, using a 

free autoresponder account will lose you a great many list subscribers, and 

consequently a significant amount of money as well. 

And, with all of the autoresponder systems that we have looked at so far, we have still 

not tackled the primary problem that they all suffer from, the problem which leads most 

professional online business person to avoid using them. 

This problem can be summed up in one word – deliverability. 

What this term is referring to is the ability of your autoresponder system to actually get 

the e-mails that you send into the inbox of your intended recipients.   



Perhaps you are already aware of this, or maybe you have never even considered it, 

but a very significant proportion of outgoing e-mail that you send every single day never 

actually arrives in the inbox to which it was sent.  And, most alarmingly, the number of 

e-mails that go ‘adrift’ in this manner is increasing very rapidly every day. 

This happens for two reasons. 

Firstly, more and more professional marketers are setting up a spam filter on their 

incoming e-mail so that any mail that comes from an unrecognized e-mail address 

triggers an alert.   

In this case, the most common scenario is to be required to copy a code that the spam 

filter system generates in order to confirm that you are a real human being sending the 

mail.  Thus, getting past this filter is generally not too much of a problem, although it is, 

undoubtedly an inconvenience. 

Much more intrusively, however, Internet Service Providers (ISPs), that is, the company 

with whom you host your website and e-mail accounts are now taking matters into their 

own hands.  In the interests of ‘protecting’ their customers, many ISPs have established 

their own e-mail ‘pre-filtering systems’ which will weed out any e-mail that it suspects of 

being spam. 

The problem is, however, that so far most of these ISP instigated pre-filtering systems 

are wildly inaccurate and massively overaggressive.  For these reasons, hundreds of 

thousands of perfectly valid and often extremely important business e-mails are being 

trashed even before the intended recipient was aware that such an e-mail was on its 

way to them. 

This is what deliverability is all about.  If you send e-mail from your desktop, then that 

will have the go through your ISPs outgoing mail server, and you have no way of 

knowing whether the ISP that you’re sending mail to will I accept e-mail from yours. 

The same situation would apply if you are sending e-mail directly from your web hosts 

server, because, again, that outgoing mail will be rooted through the same outgoing 

mail ISP. 



Some of the free online autoresponder systems have a very similar problem.  Even 

though they are using their own servers to send mail from, because some of their 

customers have used free e-mail to send out large-scale spam campaigns in the past, 

those free e-mail services are also ‘ blacklisted’ (whether they are actually on a blacklist 

or not is irrelevant).   

In order to give an illustration of just how serious the problem can be, I have had 

experience in recent months of testing a brand new (so-called) professional 

autoresponder system.   

By sending e-mails to selected addresses where I had access to the inboxes, I 

calculated that just over 30% of my outgoing e-mail messages were arriving in the 

target inboxes!   

Now, if that does not scare or shock you, try adopting a slightly different viewpoint.  

Rather than thinking of it as 30% of the e-mail getting through, consider the fact that 

seven out of ten e-mails was not arriving, so fully 70% of my marketing efforts were 

being entirely wasted! Plus, none of the intended recipients (i.e. the test e-mail inboxes I 

was using) received any kind of notification that their incoming e-mail had been 

destroyed! 

Imagine what kind of effect that is going to have when you are running a business which 

is heavily reliant on e-mail marketing for its profits, as you undoubtedly are as an 

internet marketer or an online entrepreneur.  No matter how attractive the offers that 

you are sending, you are guaranteed before you start that 70% of your potential 

customers are not going to respond, because they are going to be entirely unaware of 

the offer that you made in the first place! 

Even if 5% of the people that actually receive your e-mails decide to buy your product, 

that would still mean that your overall success rate would be only 1.5% after you take 

into account all of the e-mails that did not arrive.  That is a pretty poor return from a 

loyal customer base who are receiving laser targeted offers, as I am sure you can 

understand!  



It does not take a mathematical genius to calculate that your business is disadvantaged 

almost before you begin in this situation. 

Perhaps you can now understand why deliverability is such a crucial consideration 

when you choose the autoresponder service provider to whom you are going to trust a 

large percentage of the functionality of your business.   

It is not simply a question of it being important.  Picking the right autoresponder service 

can be the difference between success and failure it really is as simple as that. 

For that reason, you must use an autoresponder service with the highest possible level 

of proven, guaranteed deliverability, and that is why I would always recommend that the 

first autoresponder service that you should consider is AWeber.   

Whilst they are not necessarily the cheapest company in the market place, they have a 

proven track record over nearly a decade of in excess of 99% successful e-mail 

deliverability.   

In addition, they have recently introduced a terrific suite of e-mail tracking utilities that 

will enable you do not only confirm that your mails have arrived in your intended 

recipient inbox, but also that they have been opened and at what time.   

If you included an active hyperlink in your e-mail (which you can do in either text or 

HTML format e-mails with Aweber) and that link points to your website, you can track 

whether the e-mail recipient clicked on the link, and if they did, which pages of your site 

they visited and how long they stayed there. 

In other words, in the current marketplace, there is no other autoresponder service 

company that comes close to AWeber, and for that reason, they should be your first 

choice every time. 

 

 

 

http://toplevel.aweber.com/
http://toplevel.aweber.com/


Step 3 — your own domain and hosting account   

Having got your autoresponder organized, you now have what is essentially the heart of 

your e-mail list building operation in place. 

The next step of the overall plan is, therefore, to generate some ‘virtual real estate’ from 

where you can begin to subscribe people to your mailing list. 

In other words, you need to create your own web space, and once again, there are free 

and paid options available.  And, unfortunately, in an echo of the autoresponder 

situation, the free option is a poor substitute for what you can do if you’re willing to 

spend a little money. 

For example, there are many free online blogging platforms such as blogger.com which 

you could use to begin to collect subscriber names and e-mail addresses.  If, however, 

you want to build a list of 1000 subscribers in 30 days, then using a free resource like 

blogger.com is not going to do the job for you. 

That is not to say that there is anything essentially wrong with using a blog platform like 

blogger.com.  Unfortunately, however, most serious internet users know all too well that 

a platform like this is a free one, and that will adversely color their view of any site that 

you build using blogger.com.  By adopting a relatively negative stance from he 

beginning, they are, in effect, guaranteeing that they will not sign up for your mailing list. 

If you want to build a mailing list of a thousand subscribers from a standing start in 30 

days, you must strive from the outset to create the correct image for your business.  

That image must be one of professionalism, attention to detail and honesty. 

Whilst using a free website resource may satisfy the last two requirements, it would 

certainly fall down on the first, which will significantly hinder your chances of achieving 

your objective. 

What you must therefore do is register your own domain name and get your own web 

hosting account, so that your site can be published online. 

http://www.blogger.com/


Reverting once again to the earlier PC games example, you should ideally register a 

domain name that is as related as possible to that particular market.  Unfortunately, 

most of the domain names that would be most effective in this market sector, those 

which would immediately spring to mind (e.g. PCgames.com), have been taken up 

many years ago! 

However, most domain registry sites have the ability to make domain name 

recommendations based upon your initial target domain name.  For example, on the 

website of LifeDomains.NET, start your domain name search with your basic search 

term: 

 

Of course, you cannot realistically expect this domain name to be available: 

   

But what we are more interested in here are the recommendations for alternatives that 

the program will give you (which can be found further down the same page): 

 

There is nothing that appears to be to exciting here, so I would click on ‘See other 

domains like this’ to get the full suggestion list: 

http://www.lifedomains.net/


 

‘PCDesignGames.com’ would seem to be suitable for what you need, and you should 

therefore go ahead and register this particular domain name. 

The next thing to do is to open a web hosting account, so that you have a place where 

you can publish your website in order to start collecting your visitors names and e-mail 

addresses.   

There are dozens of web hosting companies on the net, but in terms of value, 

professionalism and service, there are few to rival HostGator.  Visit the site and sign up 

for the ‘Baby’ account, which, at mere dollars a month to host as many individual 

domain names as you want on the same account represents outstanding value.  

You can also use this coupon code to save 25% on your first bill: TAKE25PERCENT 

 

http://www.getgator.com/


Setting the DNS: 

The final job is to ‘tie together’ your domain name and the HostGator account.  There is 

a Flash movie tutorial available here which demonstrates the process of how to set your 

"DNS" to tie your domain to your web hosting. 

 

Step 4 – create your blog page  

For many new online marketers, the idea of creating their own webpage is a fairly 

terrifying one.  However, the good news is that we want to make creating your own 

webpage as easy as it could possibly be! 

Assuming that your site is hosted by Hostgator, login to your cpanel and scroll to the 

bottom of the page.  There you will see the icon for ‘Fantastico Deluxe’ which looks like 

this: 

 

Fantastico is a suite of software programs that can be installed on your site with a few 

clicks of your mouse.  Clicking on the Fantastico icon will bring up the full program list, 

and near the top, you will see WordPress: 

 

http://www.getgator.com/
http://www.ericstips.com/tips/lesson25/


Click on ‘WordPress’, and follow the instructions to install the program on your site in 

less than five minutes. 

When you first install Wordpress, it will look something like this: 

 

 

There is nothing particularly wrong with it, but the ‘theme’ (the page template) is one 

that most people online recognize, and therefore you should change it in order to give 

yourself a site that looks a little different from the average. 

There are lots of sites where there are literally hundreds of free Wordpress themes 

available for download, so take a look at these: 

 http://wordpress.org/extend/themes/ 

 http://themes.wordpress.net/ 

 http://www.freewptheme.net/ 

 http://www.wpskins.org/ 

 http://topwpthemes.com/ 

http://wordpress.org/extend/themes/
http://themes.wordpress.net/
http://www.freewptheme.net/
http://www.wpskins.org/
http://topwpthemes.com/


 http://www.blogstheme.com/ 

When you find a theme that you like, download it to your computer, unzip the file and 

then upload it to your site by following the instructions that you will find on this 

Wordpress page.   

If possible, use a theme that is ‘widget ready’ because that will make it considerably 

easier to add your ‘Subscribe’ box to the page once you have it ready to go. 

And, in order to upload the new theme to your site, it is easiest to use an FTP Client 

Server (a software program that links your desktop to the computer of your web host).   

There is an excellent FTP program that is free for personal use that can be downloaded 

from FileZilla and another from SmartFTP. You can find a tutorial here. 

The next thing that you need to do is to start adding content to the site that you have 

just created, because it is content that will bring the search engines to your site and 

that, in turn, is what will get those search engines to index (list) your site and then, 

hopefully, show it on the results pages. 

To start making posts, you first need to log in to your WordPress Dashboard by typing in 

‘pcdesigngames.com/wp-admin’ and you’ll see the page open out looking like this: 

 

http://www.blogstheme.com/
http://codex.wordpress.org/Using_Themes
http://codex.wordpress.org/Using_Themes
http://filezilla-project.org/
http://www.smartftp.com/
http://www.ericstips.com/tips/lesson29/


It may look a little different, as WordPress is constantly updating their platform, but you 

get the idea. Just click on ‘Write’ at the top left hand corner, and start creating your 

content. 

Go back to the keyword list that you created from WordTracker earlier.  Pick one of your 

keyword phrases and create an article around it, and get it published on your blog. 

Use the keyword phrase in the title of the post, and as near to the beginning of the title 

as possible.  Use it a few times in the first paragraph, and aim to make the ‘keyword 

density’ of the article something around 4-5%. 

Once the article is finished and published, then you should ‘ping’ your blog to the major 

blog site directories using FeedShark and Pingoat.   

This will alert all of those directories to the fact that you have posted new content to 

your blog, and that information will then get back to the search engines. 

 

 

 

 

 

 

 

 

 

 

 

http://freewordtool.com/
http://feedshark.brainbliss.com/
http://pingoat.com/


Step 5 – you need a giveaway gift…   

The next thing that you must address is the question of exactly how you are going to get 

people to opt in.   

Whilst it was not all that long ago that you could get people to sign up for your mailing 

list simply by asking them to do so, that no longer works. 

In order to get people to sign up, you need to give them a incentive to do so, and that 

will most commonly be in the form of some sort of free gift, most commonly a free niche-

focused report.  It is even more effective if there is only one place that they can get the 

report that you are offering, and that is from you, so how do you go about getting this 

unique report written? 

After all, you have only 30 days to get your list up to 1000 members, and writing a report 

is going to waste a day or two of those thirty, which is not time that you can afford to 

lose. 

Here is a very simple and quick way of doing this. 

Go to Ezinearticles.com, scroll down the home page a little and type your primary 

keyword into the search box on the left hand side of the page: 

 

That produces quite a number of articles: 

 

http://ezinearticles.com/


There is plenty of choice in this example, but, even if your market or niche is not as 

popular as this, there will almost certainty be some articles of interest on the 

Ezinearticles site.  If not, try to find other article directory sites by running a Google 

search for ‘article directories’. 

Read some of the article that you find and chose between ten and fifteen that you find 

the most entertaining, enjoyable or informative.   

The great thing with using an article directory site like Ezinearticles (or any other, in fact) 

is that you can use the articles from the site as long as you leave the original authors 

details attached to it.  Click on the ‘Ezine publisher’ icon at the top right of the page 

above the article that you are reading: 

 

And copy the article from the page that this action brings you to: 

 

Paste the copied article into a Microsoft Word document.   



Better yet, download and install the free suite of Office–like programs that you can get 

from Open Office, and paste the article text into the ‘Writer’ program (the equivalent of 

Word).  ‘Writer’ has a free PDF creator built into the ‘Writer’ program itself! 

Finally, before creating your PDF ‘free gift’, you have to demonstrate how you added 

value to this collection, just in case you have a reader who gets miffed when they 

discover the free gift that they downloaded is a collection of freely available articles 

written by other people.  Choose articles that are of a high quality, make sure that there 

at least ten of them and it should not happen, but you never know.   

So, add a ‘Foreword’ at the beginning of the book that tells the reader how many articles 

you had to read in order to come up with this ‘premier collection’ how long it took you to 

do so and the like.  In other words, tell them where the value lies in this book (you did all 

the work so that they don’t have to, etc.) 

Also, use this ‘Foreword’ to mention your site (with an appropriate hyperlink, of course) 

and point out the reasons why they should visit. 

Make sure that all of the articles are formatted correctly, and once you are happy with 

what you’ve got, click on ‘File’ at the top left of the screen and scroll down to click on 

‘Export as PDF’: 

http://www.openoffice.org/


 

When you do so, it opens up the ‘PDF Options’ panel as seen on the next page.  The 

majority of the time, I leave pretty much all of the settings in ‘default’ mode, except for 

the fact that I tend to add a few security options as indicated in the next screenshot: 



 

Incidentally, I would not usually allow people permission to copy my content if the PDF 

was completely my own work, but, in this case, it does not really matter too much, as I 

copied someone else's freely available work anyway! 

Click ‘Export’, and you have your unique free report all ready to give away as the bait 

that will entice PC gamers in their droves to sign up for your mailing list! 

 

  

 

 

 



Step 6 – get ready to open the floodgates!   

There are a few final things that you need to do before you are ready to go, such as 

getting your autoresponder ‘set’ so that it is ready to start capturing names and e-mail 

addresses. 

First, you need to create the opt-in form itself.  Go back to your autoresponder account, 

create a new campaign and then create an opt-in form that is specific to that campaign.   

Although you can collect lots of different snippets of information about your new 

subscriber using this form, unless there is any reason why you need more, I would 

recommend that you only ask for the name and e-mail address.  The less work 

someone has to do in order to subscribe, the more people will do so, and therefore, 

unless you really need to know what country they live in, for example, leave it out. 

Next, you should set your new campaign so that once the visitor confirms their desire to 

receive your free report, your autoresponder automatically sends a mail that provides 

the link on your site from where they can do so. 

Now that visitor has joined your mailing list, so that is ‘one down, nine hundred and 

ninety nine to go!’ 

But, think about this.  Why did you get them to subscribe to your list?  

So that you can start earning money out of them and building a business at the same 

time, right? 

Why not start to earn money now? 

Instead of the link in the mail taking the new list subscriber to a direct download page, or 

one that offers only the free report, why not take them to a sales page for a PC games 

based infoproduct?   

At the very bottom of the page, include two buttons.  One is a ‘yes, I want to buy this 

product’ button (which should redirect them to your payment page) whilst the other is a 

‘no thanks, I only want the free report’.   



Say that the price of the product in question is $37; 

If they buy it, tremendous, that’s a $37 sale ‘conjured’ up out of almost nothing!  If, 

however, they say that they only want the free report, take them to another shorter, 

‘bullet points only’ sales page for the same product, but offer it to them for $24! 

If they still say no at this point, don’t push any further.  Give them the free report. 

This tactic does two things. 

First, it will generate sales for you.   

Secondly, and perhaps more importantly, it shows your new subscriber that you are a 

business person who will use their subscription to your list to sell to them. 

That is a very important psychological point that many marketers miss.  They focus on 

sending out lots of free stuff at first on the basis that they will start to sell later once the 

subscriber trusts them.   

By the time they do so, it is too late. The subscriber sees that marketer as a guy who 

sends them free stuff, and that is therefore what they expect. They do not expect to be 

sold to and as soon as they realize that is what is happening, they will switch off. 

So, selling right from the get-go is important, and (of course) it makes you money too! 

The final step in setting your autoresponder up is to write and load at least the first half 

dozen follow-up messages into the responder system. Once again, whilst you should 

always try to include some valuable free information in every mail that you send out, 

there should be some form of product promotion in every mail as well.   

Try to blend the promotion in with the rest of the mail as ‘seamlessly’ as you can, and 

you will make sales. 

Finally, copy the code for your opt-in box (it will probably be in either Javascript or 

HTML) from the autoresponder account page.  Go back to Wordpress and load it into a 

text widget, which you should place at the top of the page on either the left or right and 

side. 



The final thing to do as far as your blog pages are concerned is to download the free 

Max Blog Stripe plugin, and install it on your blog.  Add an advert for your mailing list 

into the ‘stripe’ that appear across the top of the page: 

 

The beauty of using this method of advertising your mailing list is that it is unobtrusive, 

and therefore, people will click on it.  But, it is an advert that will take your visitor 

somewhere, so where should it ‘go’? 

In my experience, quite a few visitors will not ‘get’ the idea that you want them to sign-

up for your list. Thus, you should ‘point’ this ad at the squeeze page that you are going 

to create in the next ‘step’ of this plan. 

 

 

 

 

 

 

 

 

 

 

 

 

http://www.maxblogpress.com/plugins/msa/msa-install/
http://codex.wordpress.org/Managing_Plugins


Step 7 – your squeeze page    

Whilst adding a couple of different ways that people can sign up for e-mail list from your 

blog will encourage some people to do so, you will at the same time have to be more 

direct with others. 

Also, when you are using the Max Blog Stripe, you need to be able to take any visitor 

who clicks on the stripe to a different style of mailing list signup page.   

For these reasons, you should create a ‘squeeze page’, a page that is designed to do 

nothing other than encourage people to sign up for your list.  Something that looks a 

little like this would be very effective: 

 

As you can see, this page is only designed to do one job.   



Adding a page like this to your site will, however, give a significant boost to your list 

building activities whilst opening up other opportunities as well. 

 

Step 8 – start list building with ‘giveaway events’    

As the name would suggest, giveaway events are events run from web sites where 

many individual marketers come together to give away their products and services.   

When they do so, any subscriber who wants to receive the free product must sign up for 

the individual marketers mailing list in order to get it.  Participating in such a giveaway 

will enable you to take a very significant step towards achieving a target of 1000 

subscribers in 30 days: 

 

Of course, in order to do so, you must have a product to which you can attach a 

monetary value to give away.  And, equally obvious, that product must relate to your 

market niche because the people that you are inviting to join your mailing list through 

the giveaway event must be people to whom you can subsequently mail additional 

product suggestions and recommendations. 

However, you already seen how easy it is to create your own product by copying 

articles and compiling them together into a simple e-book format.   



You are also aware that there are over 37,000 PC games related articles on the 

Ezinearticles site, so all you need to do is grab another 20 or so articles to compile them 

into a brand new e-book for each giveaway event that you participate in. 

Such giveaway events take place throughout the year, and there are generally several 

events of this nature taking place at the same time. You can search Google for "jv 

giveaways" or "giveaway events". Here are some other places to look: 

http://www.newjvgiveaways.com 

http://www.jvgiveawayblog.com 

http://jvgiveaways.org 

Many of these events allow you to add several different products to the giveaway, so do 

so!  For example, create one e-book about list building, another about Search Engine 

Optimization and another about e-mail marketing.  As they are call in a similar ‘niche’ 

you can point all of them to the same ‘product for sale’ page, but use three different 

versions with a different free gift ink 9the ‘no than you’ link) included. 

Thus you have just increased your list building potential by 200%! 

These events are terrific list building resources, simply because that is the only purpose 

of the event.   

And, as you saw from the screenshot on the previous page, you would only need one 

successful giveaway event to pull in the thousand subscribers that you are looking for. 

However, not everyone will land over1000 subscribers from participating in such a 

giveaway event, and you must, therefore, have other list building tools and methods 

which will supplement your giveaway event efforts. 

 

 

 



Step 9 – traffic exchanges as a list building tool    

Many marketers look down on traffic exchanges because they tend to be seen as a very 

low quality resource.  However, when used properly, they can be valuable. 

The problem with most traffic exchange programs is nothing to do with the program 

itself, but far more to do with the people who use them and the way that they choose to 

do so.   

The way that a traffic exchange program works is extremely simple.  You sign up for the 

program for free, and you then view other people’s web pages through the traffic 

exchange portal. 

In general, you have to have their webpage open for 15 or 20 seconds, and by doing so, 

you earn a credit.  Depending on the ‘value’ of each credit, every time you view 

someone else’s site means that another member of the exchange program will be 

shown your page in return. 

The majority of traffic exchange users are relatively inexperienced, and they therefore 

tend to try to sell a product or service through the program.  This does not work for 

various reasons, chief amongst them being the fact that you cannot read a long sales 

letter in 15 or 20 seconds. 

However, showing people your squeeze page where you are giving away your free 

report can work extremely well if done properly.  Using a squeeze page like the one you 

saw earlier means that anyone can read it in two or three seconds and, because you’re 

not trying to sell anything, you will get a good number of mailing list signups from traffic 

exchange programs. 

You will find a list of many traffic exchange programs here and here.  Incidentally, do not 

waste your time signing up for automatic traffic exchange programs, because you will 

never get any list signups from an automatic traffic exchange.   

Stick with the leading manual exchange programs, however, and you will see list 

signups very quickly. 

http://www.trafficexchangelist.com/
http://www.ericstips.com/tips/lesson84/


Step 10 – harnessing the power of social bookmarking   

If possible, you should be adding a least one new keyword rich article to your blog page 

every day, and, every time you do so, that blog should be pinged to the blog directory 

sites as indicated earlier. 

In addition to this, however, you should be using the power of the social bookmarking 

sites as well. 

Social bookmarking sites are places where individual users gather together to view the 

latest articles, blog postings and comments that are added to the site by other users.   

For example, if I find an extremely interesting news article that I believe other people will 

be interested in, I can add a link to the article to any social bookmarking site of which I 

am a member.  I will add ‘tags’ to this article (which are, in effect, keywords) so that 

other people who have similar interests can find it when they search using the same 

tags. 

The important thing to appreciate about the social bookmarking sites is that they are 

incredibly popular and that if you manage to post an article that people really like, you 

will drive thousands of new visitors to your site to read it.   

If, for instance, you can get a story or article on to the homepage of Digg.com or 

Reddit.com, you can realistically expect to see in excess of 20,000 unique visitors 

landing on your site within the following 24 – 48 hours. 

This traffic is not necessarily going to be the most targeted in the world, nor will most 

visitors sign up for your list.  However, if the quality of the content on your blog is 

sufficiently high, then people will sign up in order to receive your latest mailings because 

they will want more of the same. 

The only significant downside of using the social bookmarking sites to pull thousands of 

visitors to your blog is that the process of submitting your latest posting to each 

bookmarking site is, essentially, still largely a manual one.   

http://digg.com/
http://reddit.com/


It can therefore be a fairly time-consuming process to submit every blog posting that 

you make to all of the major social bookmarking sites.   

That being said, however, you can use a free software program like Social Marker to 

semi-automate the process.   

In fact, if you download and install the ‘All-in-one Bookmarking button’ from the home 

page of the site, and add it to your blog page, you will find that other people will start 

bookmarking your posts for you.  In effect, adding this button to your page enables you 

to allow other people to do the hard work! 

 

Alternatively, if you want to automate the process of submitting to the social 

bookmarking sites entirely, you can buy the Auto Social Poster software which will do 

the whole job for you.   

It is not, however, a particularly cheap program and you might therefore be better 

served by starting off using the free Social Marker software until such time as you have 

many thousands of list members, and therefore money is less of a consideration. 

 

 

 

 

 

 

 

http://www.socialmarker.com/


Step 11 – rewriting your articles for publication 

elsewhere  

As previously suggested, every time you add a new article to your blog site, that posting 

should be pinged and added to all the social bookmarking sites.   

Doing this will certainly help to bring your new blog to the attention of the search 

engines.  And, given that every article is focused on a low competition keyword, you can 

expect to see your site starting to feature on the results pages for those search terms in 

a relatively short period of time. 

However, once you have added your new articles to your own blog pages, you should 

not stop there, because adding people to your mailing list is all about the number of 

visitors you can drive to your blog or squeeze page.   

What you should therefore be doing is taking your articles and publishing them in as 

many other places and formats as possible, in order to maximize the number of people 

that you can send to your site.  The more people who see your site who like what they 

read, the more mailing list signups you will enjoy. 

At the same time, however, there is another factor that you must consider.  Although it 

is not definitively proven, it is widely believed that the major search engines do not like 

what they consider to be ‘duplicate content’.  Indeed, the suspicion is that is exactly the 

same material is published on several web sites, the search engines will only recognize 

and list the first website on which those materials were published. 

For this reason, even if the material is that you publish on your blog is initially 

completely unique, submitting exactly the same article to other sites for publication is 

probably going to do very little for your traffic numbers. 

What you therefore need to do is to take every article that is publish on your blog and 

rewrite it so that you have many unique variations of that article which all, essentially, 

say the same thing. 



Of course, you could rewrite it manually but this would be both time-consuming and a 

little tedious.  It will be far quicker and simpler to use  an Article spinner which will help 

you create hundreds of different versions of your article in return for around one hour's 

work. 

Using a typical article spinner, you break up your original article into anywhere up to 

nineteen different ‘sections’.    

You then create three more versions of each of these individual sections, and input 

them into the Excel spreadsheet that forms the basis of the rewriting tool.  If you split 

your article into the maximum nineteen article sections, and create four different 

variations for each one, then by pressing the F9 key, you can automatically generate 

over 1500 unique variations of your original article! 

In the past, it was easy to get all those unique variations indexed by the search engines. 

These days the search engines are much more savvy, so it doesn't work unless the 

articles are TRULY unique. An article spinner may or may not achieve this.  

It's also important to note that all of the big article directories also prohibit submitting 

"spun" articles, and they will ban your account if you're caught. 

So don't attempt to submit to article directories unless it's a truly good and original 

variation of your article. 

If you want to take the article spammer route (NOT recommended, but can work), you 

can use proxies and create two or three accounts with each of the article sites, and 

submit different variations of your article through each one. Alter the information that is 

contained in the resource box (the short biography that you will attach to each article) 

and change the links as well (send some visitors to your blog, whilst others are sent to 

your squeeze page).   

Add a different summary to each article variation, and with a bit of luck, you will 

automatically double or triple the number of potential visitors who will read your blog or 

opt in to your mailing list through your squeeze page. 



However, beyond the article directories, there are plenty of places where you can 

legitimately post your spun content. Head on over to both Squidoo and Hubpages and 

create a mini-site on both of these sites by adding a couple of your article variations 

there.   

Give your Squidoo ‘lens’ and your Hubpages ‘hub’ a PC game related title, add other 

‘modules’ such as YouTube, eBay and Amazon.com to each of your many sites and 

then, finally, link them back to your squeeze page through a link that highlights the 

availability of your free PC games report. 

Another way that you can use these articles is to back to blogger.com and create a new 

blog on that site which is based on yet another article variation.  Link this blog to your 

squeeze page and to your main WordPress blog, because, as blogger.com is owned by 

Google, this is a surefire tactic for making sure that Google very quickly pick up on your 

existence. 

Once again, as soon as your blog is published, ‘ping’ it using FeedShark and Pingoat, 

submit it to the social bookmarking sites and so on. 

Do not lose sight of the fact that list building is, in essence, all about numbers.   

The more people that you can send to your blog or squeeze page, the more people will 

have the opportunity of signing up for your mailing list.   

 

 

 

 

 

 

http://squidoo.com/
http://hubpages.com/


Step 12 – adding your comments to other people’s 

blogs   

One of the most important aspects of blogging is that every time you create and publish 

a new post, other people can visit your site and add their own comments to that post. 

Of course, this means that you can do exactly the same on other people’s blogs, and, 

as long as your comments are constructive and interesting, that will send people who 

read your comments to your site.   

The beauty of this is that, because you will only add comments to other blogs in your 

niche, any visitors that come to your site from these comments will be extremely well 

targeted.  In other words, they will be people who found your comments on a PC games 

related blog, which immediately tells you that they are people who are interested in PC 

games (if they are not, why would they be reading a PC games related blog?). 

Thus, when they follow the comment link to your blog, they are ideal candidates for 

signing up for your mailing list. 

There are a couple of ways that you can find other bloggers in your niche. 

The first (manual) way of finding other bloggers is to run a Google search using the term 

“your niche blogs”, replacing the highlighted text with your own niche description.  For 

example, a search for “PC games blogs” returns over 25,000 results: 

 

Alternatively, you can download and install the free Comment Kahuna software which 

will find all of the appropriate blogs for you. 

The most important thing to remember when making comments on other peoples blogs 

is that they must be constructive and useful.  There is literally no point in adding 

something asinine like ‘Well done, John, great post!’  A comment like this is unlikely to 

be published by the blog owner, and, even if it is, it is not going to drive any visitors to 



your site.  Posting a comment that is interesting and informative can, however, send lots 

of extremely well targeted visitors to your site in double quick time. 

 

Step 13 – using paid advertising   

Without any doubt, the quickest and easiest way of driving traffic to any webpage is to 

use paid advertising to do so.   

In particular, if you create a simple advertisement and publish it through the Google 

AdWords program, you will see visitors start arriving on your webpage with in a matter 

of hours. 

NOTE: Your squeeze page MUST comply with Google's rules and guidelines! So 

take the time to study those first. Otherwise they will stop traffic to your ad, and 

they could even ban your account! 

For list building purposes, in order to use the advertising for maximum effect, you will 

need to point your adverts at your squeeze page, and you must know that the squeeze 

page is going to convert visitors into signups before doing so.  Otherwise, using paid 

advertising could become a very expensive folly! 

It is, therefore, necessary to test your squeeze page before you decide to get involved 

in using paid advertising as a list building tool.   

For this reason, you need to know what the conversion rate of your squeeze page is.  

You must know for a fact what percentage of your visitors are actually signing up for 

your mailing list, and, in order to establish this, you need to include a tracking link on 

your squeeze page. 

You can get the necessary tools in order to do this entirely free from Google Analytics. 

 

 

http://adwords.google.com/select/Login
http://adwords.google.com/select/Login
http://www.google.com/analytics/


Step 14 – give away $7.00!   

One of the smartest internet marketing initiatives of the past several years was the 

creation of the brilliant $7.00 product concept by Jonathan Leger. 

In effect, you create an infoproduct which you will sell for $7.00.  Given the price level, it 

does not have to be an e-book to rival ‘War and Peace’ – a report of 20 or 30 pages is 

more than enough to justify that price. 

You install a special script on your site that enables you to sell the $7.00 report and to 

grant any one that buys it the right to do the same.  When they do so, they will keep the 

$7.00 that is generated from every sale, but the customer’s name will be added to your 

mailing list by the script. 

This system is amazingly effective for building your own mailing list for a couple of 

reasons. 

The first is that paying $7.00 is not going to be beyond the means of anyone who is 

running an online business, and if, therefore, the report appears like it offers anything of 

value, buying it is almost a no-brainer. 

Furthermore, knowing that they will have the ability to sell the product and keep all of 

the proceeds is likely to be major inducement for many web surfers to buy.   

For you, as the product creator, what it means is that you will have an army of people 

promoting your product because they will receive 100% of the proceeds when they do 

so.   

At the same time, however, it is your mailing list that they are building, rather than their 

own, and that is the key! 

 

 

 

http://www.ericstips.com/7dollarsecrets/


Step 15 – forum magic!   

No matter what market sector or niche you are working in, there will be forum sites that 

are focused on it.  If you are not familiar with the forums in your niche, check out the 

lists at both Forum Showcase and Big-Boards.com. 

There are two ways that you can drive visitors and/or build your list using niche specific 

forums. 

First, many forum sites will allow you to add what is called a signature file to every 

posting that you make.  Within that signature file, you are allowed to add a hyperlink to 

any other site that you want to promote.  The beauty of this is that, because the forum 

site is focused on your market sector or niche, you know that everyone who sees your 

signature file will be interested in the same topic as you.  If, therefore, you send people 

to a page where they can download your free report, then the signup rate for your 

mailing list should be extremely good. 

Secondly, many forum sites have sections where you can make direct offers to other 

members.  In some cases, you may have to pay to present your offer to the other site 

members (e.g. to make an offer in the ‘Special Offers’ section of the Warrior Forum will 

cost you $20), whilst in other cases, you can present your offer for free.   

For instance, the Digital Point forum has a section that is entirely dedicated to ‘Freebies’ 

and you can post your free report offer there, as many other people do:    

 

http://www.forumshowcase.com/
http://www.big-boards.com/
http://www.warriorforum.com/warrior-special-offers-forum/
http://forums.digitalpoint.com/forumdisplay.php?f=105


Once again, do not be shy about selling!  Take anyone who clicks on your link to your 

sign-up page and, once they have subscribed to your list, send them to the sales page 

as highlighted in ‘step 6’ of this report!  

 

Step 16 – Solo Ads   

Solo ads are quite possibly the most powerful method that a newbie can tap into to build 

their list quickly, but you will find VERY little information about it anywhere. 

What is a solo ad? 

It's an email that a subscriber list owner sends to their list, promoting something. As 

opposed to a complete ezine or a newsletter, a solo ad only contains one promotion. 

Imagine how many subscribers you could get, if some other list owners sent out an 

advertisement for YOUR squeeze page! Well that's exactly what you can do by 

purchasing a solo ad, or participating in a free solo ad program.  

Paid solo ads are much more effective than free solo ads, but you could try a free solo 

ad exchange program if you can't afford to buy a solo ad. 

You can google 'buy solo ads' to find some sources. Here are some other places to 

look: 

http://buy-solo-ads.com/ 

http://soloaddirectory.com/ 

http://www.10dollarsoloads.com/ 

http://buysolos.com/ 

http://kenneth-kraakstad.com/soloads.htm 

 



Step 17 – don’t waste your real estate…   

We have already considered and established the importance of e-mail to your business. 

However, how many mails a day are you sending out that are doing nothing for your list 

building efforts?  Probably quite a few, I would be willing to guess! 

Every mail that goes out, whether it is business related or not, should have a signature 

file attached, and that signature file should be promoting your business.   

What I do is add a link to all my outgoing mails from a personal mailbox that lead to my 

blog pages, because that just presents people with an opportunity to read articles that 

they may find interesting.  It generates a few mailing list sign ups, but it is, nevertheless, 

a fairly benign and laid back approach. 

However, for any mails that are sent out from business related e-mail addresses, I 

would link to the squeeze page, because that is a more direct invitation to join the 

mailing list, which is probably what people would expect from a business related mail 

address. 

If you send out e-mails – and you do – then it does not make sense to waste that virtual 

real estate by not including something that you can use to build your list.  

 

 

 

 

 

 

 

 



Conclusion    

Having seen and read a great many e-books and reports about building your mailing 

lost over the past couple of years, I have always found that one common feature has 

stuck in my mind afterwards.  That was how difficult they made list building sound! 

The truth is, it really is not hard to get 1000 new subscribers on your list within 30 days 

(you can do it in seven days with one successful giveaway event campaign, as you 

saw!) as long as you have three factors mastered. 

First, you must have some way for people to sign up for your list that is published in as 

many different ways and places as possible (on every blog that you create, for 

example).  Second, you must have a great free offer that converts attached to your 

signup form and, finally, you need a good flow of people visiting those places. 

That is, in essence, is all that there is to list building.  Get on top of those three things, 

and you will have people falling over themselves to sign up, and you will have your 1000 

list members well within your 30 day deadline. 

Do not, however, be tempted to sit back on your laurels once you have done so.  

People who sign up for your list can just as easily unsubscribe if they do not think that 

you are offering true value, or cannot see what they are gaining from being on your list. 

Yes, make them offers and product recommendations, but make sure that you always 

inform, educate or amuse them at the same time.  In other words, treat your list 

members as real, warm blooded human beings, because that is what they are (but a 

surprising number of online marketers seem to forget this fact). 

Treat your list members like friends, talk to them like you care about them and they will 

stay with you.  More importantly, they will recommend your products or services to 

others and referred traffic is the best that there is in terms of attracting even more new 

list members. 

Acquiring your 1000 new list members is only the beginning, not the end!  From there, 

aim to add another zero to the number as quickly a you can, and then another, but 



never lose sight of the fact that as long as you take care of your list members, they will 

definitely take care of you in return! 
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